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Strategies Using Life Insurance

What is it?

Life insurance is not only about protecting your survivors in the event of your death. Depending upon the type of 
policy you purchase, it can also enable you to meet specific life goals: retiring comfortably, paying for your child's 
education, accumulating wealth, and paying for estate costs. If you own a business, life insurance can even fund 
the purchase of your business interest when you die or decide to sell your business. In addition, life insurance 
can provide you with certain tax benefits. The following life insurance-related strategies may help you to achieve 
your various investment objectives. 

Buy term and invest the difference

Individuals who buy cash value life insurance typically do so because it offers them a chance to accrue savings 
and protect loved ones simultaneously. On the downside, however, cash value life insurance involves higher 
premiums than term life insurance and may afford you little (or no) opportunity to manage and control your 
investment. 

Depending upon your financial situation and goals, it may be best to buy term life insurance and invest the 
difference between the term insurance premium and the cash value premium in an investment of your own 
choosing. Although a certain amount of risk will be involved, it may be possible for you to obtain higher returns on 
your own, as insurance companies tend to invest quite conservatively. In terms of risk, be aware that many 
investors who intend to invest the difference end up spending the difference. Also, term insurance does not last 
indefinitely. When your term is up, your premium to renew may skyrocket, or perhaps you may not even qualify to 
renew or replace the policy. 

For more information about this option, see Buy Term and Invest the Difference. 

Use cash value life insurance to save for education

Buying a cash value life insurance policy may be appropriate when you desire the protection that life insurance 
offers and you also need funds to pay for your child's future education. When you die, your beneficiary will 
receive a death benefit from the policy; these funds can be used for ordinary expenses or to pay for a child's 
education, if necessary. In addition, there are two other ways you can fund your child's education with cash value 
life insurance. First, once your policy has accumulated a substantial cash value (usually after 10 to 15 years), you 
can withdraw all or part of the cash value to pay for your child's education (the amount you can withdraw depends 
upon your policy and the insurance company). Or, you can borrow funds from the insurance company, using your 
policy cash value as collateral. 

One of the advantages of using cash value life insurance to pay for your child's education is that owning a cash 
value life insurance policy won't affect your child's eligibility for federal financial aid. (However, some colleges and 
universities may consider policy cash values when assessing your child's need for financial aid.) One drawback is 
that if you don't pay back into the policy what you've withdrawn or borrowed, the policy's death benefit will be 
reduced. 

For more information, see Cash Value Life Insurance for Education Savings. 

Use cash value life insurance for retirement savings

Because cash value life insurance has both investment and protection components, you can use cash value life 
insurance to save for your retirement in addition to protecting your survivors. Here's how this strategy works. 
When you purchase a cash value life insurance policy, cash value begins to grow tax deferred. When you retire, 
you can withdraw or borrow against some or all of your policy's accumulated cash value (potentially free from 
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income tax) if you need the money to supplement other retirement income or savings. When you die, any 
remaining death benefit may be payable to your beneficiaries. 

For more information, see Using Cash Value Life Insurance for Retirement Savings. 

Consider life insurance when planning your estate

A comprehensive estate plan will probably make use of life insurance. The proceeds from a life insurance policy 
will ensure that your survivors have necessary cash immediately following your death to pay for day-to-day living 
expenses and estate costs (such as bills and taxes). In addition, because life insurance can be used as a vehicle 
for making charitable donations, you can accomplish your philanthropic wishes and reduce your estate and gift 
tax liability at the same time. 

For more information, see Life Insurance and Estate Planning. 

Fund your buy-sell agreement with life insurance

If you own a business, you can use life insurance to fund a buy-sell agreement, which is a formal agreement that 
spells out how a business interest will be transferred if an owner dies or decides to sell his or her interest. 

For more information, see Funding Your Buy-Sell Agreement with Life Insurance and  Life Insurance: Business 
Applications. 
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Pursuant to IRS Circular 230, We are providing you with the following notification: 
The information contained in this document is not intended to (and cannot) be used 
by anyone to avoid IRS penalties. You should seek advice based on your particular 
circumstances from an independent tax advisor. MetLife, its agents, and 
representatives may not give legal or tax advice. Any discussion of taxes herein or 
related to this document is for general information purposes only and does not 
purport to be complete or cover every situation. Tax law is subject to interpretation 
and legislative change. Tax results and the appropriateness of any product for any 
specific taxpayer may vary depending on the facts and circumstances. You should 
consult with and rely on your own independent legal and tax advisers regarding your 
particular set of facts and circumstances. This document is provided to you for 
informational purposes only, and is not intended to represent any specific product or 
service offered.  Unless noted, insurance policies and annuity contracts contain 
exclusions, limitations, reductions of benefits, surrender charges and terms for 
keeping them in force. Securities products, including mutual funds and variable 
annuities are sold by prospectus, which is available from your registered 
representative. For information about a securities product  please obtain a 
prospectus and read it carefully before you invest to consider investment objectives, 
risks, charges, and expenses. This material is prepared by Forefield, Inc.  MetLife 
and its affiliates are separate entities from Forefield, and do not guarantee the 
accuracy of the information presented.  Any calculations contained in this document 
are for hypothetical purposes only and may be calculated off information you 
provide.  Performance figures are for illustrative purposes only, do not represent 
actual past or projected future investment results and do not guarantee future 
results.  Unless noted, costs are not included, and may reduce projected figures.  
Results should be used as educational and may not contain all variables specific to 
your situation.  Please see your representative for questions specific to your own 
situation. Metropolitan Life Insurance Company (MLIC), New York, NY 10166.  
Securities products and investment advisory services are offered through registered 
representatives and investment advisor representatives, respectively, of MetLife 
Securities Inc. (MSI), Member FINRA/SIPC and a registered investment advisor, 200 
Park Ave., New York, NY 10166.  MetLife Auto & Home is a brand of Metropolitan 
Property and Casualty Insurance Company (MPCIC) and its affiliates, Warwick, RI.  
Not available in all states. Some health insurance products offered by unaffiliated 
insurers through the Enterprise General Insurance Agency, Inc. (EGA), Somerset NJ 
08873.  MLIC, MSI, MPCIC and the EGA are MetLife companies. 
L0109013862(exp0210)(all states)(DC)
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